
 

Juniper Hotels Limited (Formerly known                  Registered Office Address: off Western                      complianceofficer@juniperhotels.com 
as Juniper Hotels Private Limited)                                Express Highway, Santacruz (East)                             022-66761000/1012 
CIN: L55101MH1985PLC152863                                 Mumbai, Maharashtra 400055, India                          www.juniperhotels.com 
                                             

JHL/SJ/2025/31             May 30, 2025 
 

National Stock Exchange of India Limited 
Exchange Plaza,  
Bandra Kurla Complex, 
Bandra (East), 
Mumbai - 400 051 

BSE Limited,  
Corporate Relationship Department 
Phiroze Jeejeebhoy Towers,  
Dalal Street, Fort, 
Mumbai - 400 001 

Symbol: JUNIPER Scrip Code: 544129 

 
Reference: Regulation 47(1)(b) of SEBI (Listing Obligations and Disclosure Requirements) 

Regulations, 2015, as amended 
 
Subject: Intimation on publication of financial results in the newspapers  
 
Dear Sir/Madam, 
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Ola Electric revenue from 
ops falls below rival Ather’s

Ola reported ₹611 cr revenue in Q4, for the first time trailing Ather, which recorded ₹676 cr 

Ola’s founder and chief executive Bhavish Aggarwal attributed the decline in 

revenue to two ‘one-time’ causes. PTI

Varuni Khosla

varuni.k@livemint.com

new delhi

H
ospitality chain Lemon 
Tree Hotels expects a 
strong revenue growth 

this fiscal year, lifted by a 
rebound in business travel and 
expansion across its various 
hotel segments. The positive 
outlook is underpinned by ris-
ing room rates and increasing 
occupancy levels, the firm said.

The firm has also seen a stabi-
lization of key assets like its 670-
room Aurika Mumbai hotel, 
which have helped buoy its rev-
enue.

Lemon Tree Hotels' chair-
man and managing director 
Patanjali G. Keswani, speaking 
exclusively to Mint, said the 
company crossed ₹100 crore in 
quarterly net profit for the first 
time in January-March 2025, 
driven by strong occupancies in 
core business hubs. With 100 
new hotels in the pipeline and a 
push to list its Fleur Hotels sub-
sidiary to become debt-free, 
Keswani said Lemon Tree is 
positioning itself to tap rising 
demand for branded hotels 
across India—including in the 
vast unorganized sub-40-room 
segment—as more Indian 
households begin to travel.

For the fiscal year ended 31 
March 2025, the firm on Thurs-
day reported a revenue from 
operations of ₹1,286 crore, up 
20% from FY24’s ₹1,071 crore. 
Net profit for the year rose 34% 
to ₹243.1 crore. "Our growth 
was driven across our various 
brands, and across the board, 
partly driven by occupancy and 
partly by average room rates. In 
Q4, Aurika Mumbai also stabi-
lized and our occupancy stood 
at 77-78%, growing 6-7% year-
on-year," he said.

For an extended version of this 
story, go to livemint.com.

Lemon Tree 
expects 
boost from 
biz travel 

Ayaan Kartik & Shouvik Das

New Delhi

O
la Electric Mobility Ltd's 
revenue from operations 
crashed 41.5% sequen-
tially to ₹611 crore in the 
January-March quarter, 

falling behind its smaller rival Ather 
Energy Ltd for the first time since the 
Bhavish Aggarwal-led startup sparked 
off the electric vehicle wave in the coun-
try eight years ago.

Ola Electric’s other income totaled 
₹117 crore in January-March, which 
helped the company end with ₹728 
crore revenue in the final quarter of 
FY25. Ather, which went public earlier 
this year, had ₹11.7 crore in other income 
and ₹676.1 crore in revenue from opera-
tions in the quarter ended March 2025.

However, Ola’s founder and chief 
executive Bhavish Aggarwal attributed 
the decline in revenue to two “one-time” 
causes—first, an issue with Ola Electric’s 
buyer registration and delivery process, 
and secondly, an allocation of ₹250 
crore to cater to warranty and repair 
claims made on the firm’s early genera-
tion electric two-wheelers.

Net loss widened to ₹2,276 crore for 
FY25, driven by slow realization of reve-
nue, long wait periods for product deliv-
eries and warranty costs.

Revenue for FY25 dropped 9.9% 
to ₹4,514 crore, led largely by Ola 
Electric’s March quarter revenue 
dropping by a whopping 41.5%.

“Q4 (of FY25) has been a tough 
quarter due to lower revenue and a 
one-time warranty provisioning, 
but I want to assure everyone that 
the company’s fundamentals remain 
focused on our efforts to achieve vertical 
integration across the system. We’ve 
already started monetizing our in-house 
software platform, and while we are one 
or two quarters behind on our plans to 
integrate Ola’s own battery cell into our 
products, they are well on track—we are 

currently coming close to achieving 
80% yield optimization in our commer-
cial EV cells. We’ve also brought down 
the turnaround time at service centres 
to an average of 1.1 days, which is indus-
try-leading,” Aggarwal said, in a bid to 
pacify investors and analysts after 
grossly missing street expectations.

The company ended FY25 with a net 
loss of ₹2,276 crore—up 43% from last 
year. Net loss increased 54% in the 
March quarter to ₹870, which Aggarwal 
attributed to the above factors. 

The figures, however, come off the 
back of higher annual two-wheeler sales 
than FY24—Ola Electric sold nearly 

30,000 more scooters last financial 
year.

A Bloomberg poll of three analysts 
projected FY25 revenue of ₹4,760 crore 
and net loss of ₹1,880 crore for Ola Elec-
tric. The company delivered below 
expectations on both counts.

“The one-time factors led revenue to 

be what it was for last year and the last 
quarter. We have now shifted our regis-
tration process in-house, which has sig-
nificantly reduced the time between 
accepting registrations and selling and 
invoicing. We’re also taking a company-
wide cost reduction project, and in Q1 
FY26, we’ll see the impact of that,” 

Aggarwal said.
Industry stakeholders remained 

sceptical of Ola Electric’s performance 
going forward. A senior automotive ana-
lyst at a top consultancy firm said on the 
condition of anonymity that a lack of 
consistency in delivery and turnaround 
of products can hurt the company in the 
long run.  “Public or private, it will soon 
be four years of Ola Electric offering its 
products to customers. Four years is a 
good enough period for a company to 
stabilize its product delivery process for 
customers. If it is still taking quarterly 
hits due to inconsistencies in its funda-
mental operations, questions remain 
around whether it can truly scale up 
when demand builds further—a factor 
that incumbent automotive brands will 
clearly do much better at. This suggests 
a limited growth potential for Ola Elec-
tric, at least in the near term,” he said.

Aggarwal focused on his long-term 
dream of achieving vertical integration 
of products—a process in which one 
company controls all aspects of its prod-
uct, including software and compo-
nents, alongside the core design. Apple 
is the biggest example of the success of 
vertical integration.

“Globally, the only EV companies that 
make money are Tesla and China’s 
BYD—and they both follow a strong ver-

tical integration strategy. We (Ola 
Electric) remain on track to achieve 
vertical integration in FY26,” 
Aggarwal said.

He also offered guidance for the 
June quarter, stating that Ola Elec-
tric is aiming for revenue of ₹800-
850 crore and gross margin of 
28-30%, on sales of 65,000 scooters 

delivered during the quarter. The com-
pany ended FY25 with a gross margin of 
20.5%—Aggarwal said that his cost 
reduction exercise is key to this margin 
expansion.

ayaan.kartik@livemint.com
For an extended version of this story, go 

to livemint.com.

SLOW LANE

OLA Electric’s other 
income totalled 
₹117 crore in the  
January-March 
period

FIRM’s net loss 
widened to ₹2,276 cr 
for FY25, driven by 
slow realization of 
revenue

COMPANY’s 
revenue for 
financial year 2025 
dropped 9.9% to 
₹4,514 crore

A Bloomberg poll of 
three analysts had 
projected FY25 
revenue of ₹4,760 cr 
for Ola Electric

far, 30 applications have been 
submitted to China, but none 
have received final approval. 
The Chinese government has 
said that final approvals will 
take about 45 days,” Sharma 
said during the call.

China almost entirely con-
trols the global supply of rare 
earth magnets, crucial to mak-
ing efficient motors.

The licences are now being 
issued only after the firms are 
able to submit an array of docu-

ments, including 
photographs of 
the product 
where the mag-
nets will be used 
and an undertak-
ing that the prod-
uct will not be 
used for any mili-
tary application.

China’s com-
merce ministry issues a certifi-
cate, which is valid for six 
months, after all documents are 
submitted. Sharma made the 
comments after the release of 
the company’s January-March 
and FY25 results. 

Its revenue rose 12% to 
₹50,010 crore in FY25 due to a 
7% growth in total two-wheeler 
and commercial vehicle sales to 
4.6 million units.

For an extended version of 
this story, go to livemint.com.

Ayaan Kartik

ayaan.kartik@livemint.com

new delhi

B
ajaj Auto Ltd on Thurs-
day warned that its pro-
duction can be severely 

affected if Chinese restrictions 
on rare earth magnets are not 
eased by July.

Chinese restrictions on key 
rare-earth magnets posed an 
existential threat to the electric 
vehicle (EV) business, Rakesh 
Sharma, executive director at 
Bajaj Auto, said during a media 
briefing after the quarterly 
results. 

Worryingly for investors, 
Bajaj’s management said that 
the launch timeline for the 
country's fourth-largest two-
wheeler player’s upcoming 
electric variants will also be 
impacted if the situation is not 
resolved.

“There is no short-term solu-
tion. Alternatives exist, but they 
will take time to develop,” 
Sharma said.

Last month, China started 
asking for end-
user certificates to 
clear exports of 
rare-earth mag-
nets, which are 
required in elec-
tric motors and 
other compo-
nents used in EVs.

Mint earlier 
reported that 
automakers have petitioned 
the Prime Minister’s Office, 
ministry of heavy industries 
and the commerce ministry to 
raise the issue of rare earth 
magnets.

The industry has highlighted 
to the government that there 
can be a serious threat to pro-
duction lines at automobile fac-
tories if the situation is not 
resolved, as per three people in 
the know.

“Stocks are fast depleting. So 

Bajaj Auto warns of 
output cuts over 
China magnet curbs

Rakesh Sharma, executive 

director at Bajaj Auto.

China almost 
entirely controls 
the global supply 

of rare earth 
magnets, crucial 

to making 
efficient motors

JUNIPER HOTELS LIMITED
(Formerly known as JUNIPER HOTELS PRIVATE LIMITED)

CIN: L55101MH1985PLC152863
Registered Office: Off Western Express Highway, Santacruz East, Mumbai 400 055.
Email: complianceofficer@juniperhotels.com;Website: www.juniperhotels.com

EXTRACT FROM THE AUDITED STANDALONE AND CONSOLIDATED FINANCIAL RESULTS FOR THE
QUARTER AND YEAR ENDED MARCH 31, 2025

(₹ In Lakhs, unless otherwise stated)

Particulars

STANDALONE CONSOLIDATED
Quarter Ended Year Ended Quarter Ended Year Ended

March 31,
2025

December
31, 2024

March 31,
2024

March 31,
2025

March 31,
2024

March
31,2025

December
31,2024

March 31,
2024

March 31,
2025

March 31,
2024

(Audited) (Unaudited) (Audited) (Audited) (Audited) (Audited) (Unaudited) (Audited) (Audited) (Audited)
Total Income 25,525.83 22,680.83 21,686.50 85,566.35 76,050.72 28,695.04 26,098.31 24,817.64 97,561.19 82,630.62
Profit / (loss) before tax 7,293.86 4,059.31 514.80 15,419.36 (4,111.50) 7,345.46 4,351.60 687.02 14,998.93 (3,674.83)
Profit for the period / Year 5,456.90 3,034.00 3,543.91 8,027.66 908.34 5,495.40 3,249.29 4,675.52 7,128.85 2,379.79
Total Comprehensive
Income for the period /
Year, net of tax 5,434.87 3,045.51 3,498.18 8,046.91 875.63 5,470.32 3,257.38 4,633.86 7,141.75 2,352.13
Paid-up equity share
capital (Face value Rs.
10/- per share) 22,250.24 22,250.24 22,250.24 22,250.24 22,250.24 22,250.24 22,250.24 22,250.24 22,250.24 22,250.24
Other equity - - - 2,47,629.52 2,39,582.61 - - - 2,50,419.64 2,43,276.38
Earnings per equity
share of face value of
INR 10 each attributable
to equity holders of the
parent (EPS) Basic and
Diluted (S)
* Not Annualised 2.45 * 1.36* 1.86* 3.61 0.56 2.47* 1.46* 2.46* 3.20 1.46

Notes to Financial Results
1. The above is an extract of the detailed format of audited financial results filed with the Stock Exchanges under Regulation 33 of the Securities and Exchange

Board of India (Listing Obligations and Disclosure Requirements), 2015 as amended ("Listing Regulations"). The full format of the audited financial results are
available on the Stock Exchange websites www.nseindia.com and www.bseindia.com and on Company's website www.juniperhotels.com.

For and on behalf of the Board of directors of
Juniper Hotels Limited

Sd/-
Arun Kumar Saraf

Place: Mumbai Chairman and Managing Director
Date: May 28, 2025 DIN: 00339772

Brihanmumbai Municipal Corporation
No.Dy.Ch.E.M&E/ 615 /E.S. Dt.28.05 .2025

E-TENDER NOTICE
E-Tender No. : 2025_MCGM_1184452_1
Subject : Providing Surveillance system at

Various Octroi Naka weigh bridges
in BMC area limits.

Tender Sale : Bid start Date :30.05.2025
Time: 11.00 Hrs
Bid End Date :11.06.2025
Time: 16.00 Hrs

Website : www.mahatenders.gov.in
A) Contact Officer Name : Shri Ashish R. Perekar
B) Mobile No. : 9920295007
D) E-Mail address : Se05es.me@mcgm.gov.in

PRO/536/ADV/2025-26
Sd/-

(Shri V.K. Mhatre)
Ex. Eng. (M&E) E.S.IIAVOID SELF MEDICATION

Megha Shah
Highlight
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